Customer Development




PomaH XpomuyeHKO

— KOHCYNbTaHT-3KcnepT, TexHonapk CaHKT-Metepbypra
— Tpekep, MOCKOBCKMU MHHOBALMOHHbIN KnacTep

— mMeHTOop, LUeHTp MHHOBALMOHHOIO
npeanpuHumarenncrsa HUY BLLUD
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Customer Development

KaK coBepLUnNTb NpoaaKy?



Kak coBepLUnTb npogaxy?

CermeHT-KaHan-opopep



Hay4nnucb dpopmunpoBaTtb rmnoTesbl O CErMEHTE:

CermeHTt-KaHan-odpdep



LleneBasa ayantopusa: 6onu n npobnemsi

* LleneBasa ayautopua (LLA) — 3710 rpynna noTeHUMaNbHbIX
NoKynaTeneun, KoOTopou MHTepeceH Ball MPOAYKT.

Obuwme npmn3HaKku < Peknama, opdepbi



3a4yem cermeHTupoBaTtb LIA?




dopmupyem rmnotesbl O LLEHHOCTW:

CermeHT-KaHan-opdep



LleneBaqa aygutopus

bonu n npobnembi LA:



bonn n npobnembl LIA:

3auem?

Ecnun co3paem npoaykT M HET NOATBEPXKAEHUSA OT PbIHKA, TO OH
MOXXET OKa3aTbCA HUKOMY HE HY>KHbIM



bonn n npobnembl LIA:

3ayem?

* [TonyunTb NoaTBEPHKAEHME OT PbIHKA
e lopaboTatb NPOAYKT C y4eTOM NMOTPEOHOCTEN PbIHKA
* MMpmnBneyb MHBecTMUMM (Ha aTane problem-solution fit)



MAPKETWHI
N3yunTtb LA n eé 6onu

NPOJAKN

Paccka3sbiBaTb UA, Kak
NPOAYKT MOMOXET 3aKpbiTb
eé 6onu, npopaBaTb

NMPOAYKT

Co3paTb NMPOAYKT,KOTOPLIN
pewnTt 60NN KINEHTOB

NMPOAYKT BOCTPEBOBAH,
BU3HEC PA3BUBAETCA




bonn n npobnembl LIA

KaK BbIABNATL?



Kak BbIsiBNATL 60nm n npobnemsi LIA?

e [poBOAUTb ONPOCHI NIN AaHKETUPOBaAHUE

Ecnau ectb noanucymku/nonb3osatenin/KNMeHTbl

Ba)XHoO: He cambit TOYHbIN!



Kak BbIsiBNATL 60nm n npobnemsi LIA?

e M3yyaTb TemaTuueckmne coobuiecrsa B couceTax U popymbl

B y3kocneunannsmpoBaHHbIX coobliectBax MoXKeT bbiTb Bawa LIA

Mpumep: oHNANH-LLKONA pa3pabaTbiBaeT HOBbIN KYpPC ANA TEX, KTO Xo4eT
OCBOUTb Npodeccuto KonmpanTepa

CoobuwectBa: «[loacnywaHo KONMPAUTUHT



Mogcnywano KonupanTuHr
30 okt B8 12:18

Boobuie He MOry noMaThb, Kak noav specs 3apabarvisaot. Hy npaeaa. Kyya
NOANUCOK Ha YRANeHKy B Tenere, ABa akkayHTa Ha bupxax. Bcé no Hynam. B Tl
O1HY NYCTHIWKK, NUWEWDb - B OTBET TULIKMHA, NONHbIA UrHop. Ha Bupxax soobue
HeNoOHATHbIE 3aaaHuA u onnarta 3 pybns, 7,25 pybnen.. MNoct He 4Tobb! NOHLITD, @

NPOCTO PeanbHO UHTEPECHO, Kak HOBUYKY (s yXXe 2 Mecaua nopxawcs) 3apaborars
xoTa 661 10 ThIC.

~ Pumma Konobosa
O 23 ()94 &> 10 © 5.3K

CHavana nHTepecHbie

%3 Cenesxesa UpuHa

! A TOXE He MOry Yepes Tr HUMEero HalTK, He 3Hal, Kak Nioau aTo AeNaioT.
XoTvena B3ATb AONONHUTENBHO Napy NPOeKToB HeGonbluuX. A TaK A Ha XX
Bcerna uuly. Tam B OCHOBHOM Ha Gynn Takm 3arpysKy npeanaraior
30 okt 8 12:21 Orgerute lMogenutsbes O 15

ﬂ Enexa Bnacenko otservna * 10 oreeTos

@ Oapbsa EpMoneHko “x

Konupaiitep, KOTOPbI HE MOXET NPoaaTh CBOM YCNYru, 3TO 0BLIMHO Takon
cebe konupaiTep. fla, pabory HalTu He nerko. MHaye Obl BCA CTpaHa y Hac
TEKCTbl CTPpo4Mna. Jlyywe, 4em HbiTb, PACCKaXWUTe, KakK Bbl OTKIMKAETECh Ha
BaKaHCUM, 4TO NUwuTe o cebe, ecTb Nu y Bac noprdonuo u 1.4. Toraa
MOXHO ByneT BaM YTO-TO KOHKPETHOE NOCOBETOBaTD.

30 okT 8 12:28 OTtBetTuTb MOAENUTLCH Q9



Kak BbIsiBNATb 6onu 1 npobnembl LIA?

® AHanVl3MpOBaTb NMOUCKOBbIE 3aNnpocChbl

Mpumep: XoTMM NPOMN3BOANTL POOOTLI NblsiecoChl

UcTouHuK: AHaekc Wordstat.



O No cnosam @ Mo pervoxam ® Yicropusa sanpocon Bce permoHs
Bee | fecxronst  MoGmnbubie  Tonbko Tenedons  Tonwko nnamweTst NocneaHee ofkoaneswe: 01.11.2022
Yro uckanu co cnosom «anyywuin pobor 3anpocsi, noxoxue Ha «nyuwuit pobor neinecocs
neinecoc» — 52 989 noxkasos B Mecay

CraTmcTvka no cnosam Noxazonm & mecay [’ Noxason » mecay
DY MUMA ROSOT NbNeCoc 52 889 161 899
KAXOM XOPOWMH ROGOT MANGCOC 18170 7722
DOyraunA pOGOT NNGCOC +C PAGNIOR 13023 83 281
DY:aurd pOSOT NWNACOC +¢ ANAXMCA YEONKON 12675 70 547
10 692 45227
8 986 6 981
8894 2716
8119 NMNCOC 4328423
5513 DBNECOC KA CTANUNID 5029
5247 pOGOT NONMCOE 1704
5160 100 NHNECOCOn 25729
BAKYYMHLH DRANOCOC 3991
s KAXOHA NBANECOC KYNUTE 27 903
— kax paborner nenecoc 6 640
40 KIXOR NWNECOS 114 409
g KAXOR JA0AA Y OWNOCOCH 1235
g ARKYM YDRTOD bR NNQCOC 29 391
o (WNEcOC MAMIDO! 6172

XODOWWA DOBOT NLNBCOC LIOHA 3231 ANCKTRUNRCIT MNOCOC 13 564



Kak BbIsiBNATb 6onu 1 npobnembl LIA?

e M3yyaTb OT3bIBbI

Mo paHHbIM nccnenoBaHnii, 38% nNoKynartenem HanNMLWyT OT3bIB, €C/IN TOBAP
WX YCIYyra He onpaBAaeT UX OXKnaaHum..

[Ae ncKatb 0T3bIBbl: POPYMbl, MApPKETMN/IEUCHI, FEOCEPBUCHI,
crneumann3npoBaHHble canTbl TMNa otzovik.com, irecommend.ru

Mpumep B2B: npogaBLbl HA MapKeTniencax


https://datainsight.ru/DI_AliExpress_GuidedBuying

Kak BbIsiBNATb 6onu 1 npobnembl LIA?

e CMOoTpeTb, UTO AeNaloT KOHKYPEHTbI

YTo cmoTpeTb: peKknamHble NpeasoxKeHuns, CauT, KoMmmepyeckoe
npeanoxKeHme

NMpumep B2B u B2C: npeacTtaBUTbCA KIMEHTOM



Kak BbIsiBNATb 6onu 1 npobnembl LIA?

e [poBoAUTbL NPO6EMHbIE U 3KCNEPTHbIE UHTEPBLIO

[arocbl: 4OCTOBEPHbIe AaHHbIe OT K/IMeHTa
MuHyCbI: 4ONTO N TAXKeNO0

MHCTPYKLUMSA Aanee...



CustDev

UTt0 3107

Customer Development — TecTupoBaHue uaoen wunu
npotoTuna Oyayuwiero npoaykra Ha BOCTPeDOBAHHOCTL C
NOMOLLIbIO NOTEHUMArbHbLIX NMOTPEOUTENEN.

- = e
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Customer Development
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4 Knwo4eBblX 3Tana, rno
KOTOPbIM
nTepaumoHHO
ABWXETCH KoMaHAa:

1. O6HapyxeHue
KnueHToB (customer
discovery)

2. TMNoprBepxaeHue
KnueHToB (customer
validation)

3. Co3gaHue
KnueHToB (customer
creation)

4. MocTpoeHune
KoMnaHum (company
building)




[na yero Customer Development

He ybuTtb cBOE Bpema u aeHbru!



Kak noHATb 3a 4TO OyaeT nnaTtuTb KIUEHT?
maBHaA owmnbKa npu pa3paboTke NpoAyKTa:

Paspabotka ” npoaymbiBaHWe BCeX QYHKUUN BHYTPU

KOMaHObl

bbino Obl KNnaccHo, ecnn Obl B NpoAyKTe Moem " o6Laemcs c

bbIno Tak... | > nortpedGurenamm, B2C,B2B,B2G,
HEBAaXHO

[NasanTte gobasum 10 TaKMX-TO PYHKLMN

X 4
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CustDev

Kak NoHATb 3a 4To ByaeT nnatuTb KNUEHT?

«[Moka komaHaa He obLaeTcs C KIIMEeHTOM — OHa KOJNJTeKTUBHO
rannioUuHNUPYeT O NOTPEOHOCTAX, MYHKUUSX U Hannuy4mm
KITMEeHTOBY»

«BbonbWMHCTBO cTapTanos NornMbno, He NOTOMY YTO Y HUX ObiS
NSIOXOW NPOAYKT, @ NOTOMY YTO 3TOT MPOAYKT Oblfl HUKOMY He
HYXXeH» - Qpuk Puc



CustDev

OCHOBHbIe NocTynaThbl

B LeHTpe BCero KrneHT — y Hero ecTtb npobnemsbl, 605N u
V' notpe6HOCTM,  KOTOpble  MNPeacTOMT  HalTh  uepes
BblOBW)XEHNE U NMPOBEPKY rNMNoTe3

v [MnoTe3bl/NpeanonoXeHnsi, UX HYXHO MOATBEPOUTb WU
OMNMpPOBEPrHYTb

v/ “Get out of the building” — B ocuce HeT chakToB



CustDev

[MnoTesa o npobneme

'MnoTe3a o solution’e

[MnoTesa o TeXHoI0rms
1 NPOAYKTE

26

['MnoTe3bl 0 LLeHHOCTU

['MnoTe3bl 0 KaHasiax
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INtobasi busHec-moaenb — Habop rmnortes

PROBLEM SOLUTION UNIQUE VALUE PROPOSITION | UNFAIR ADVANTAGE CUSTOMER SEGMENTS
Top 3 problems Top 3 features Single, clear, Can't be easily copied | Target customers
compelling message or bought
777 that states why you are
777 different and worth 227
buying 1481
77
KEY METRICS CHANNELS
Key activities you Path to customers
measure
" "
77
COSTSTRUCTURE REVENUE STREAMS
Customer Acquisition Costs 2?2? Revenue Model
Distributing Costs Lifetime Value ?7?
Hosting Revenue
People, etc. Gross Margin

Lean Canvas is adapted from The Business Model Canvas (http://www.businessmodelgeneration.com)

and is licensed under the Creative Commons Attribution-Share Alike 3.0 Un-ported License.

Figure 3-1. Lean Canvas

42

PROBLEM SOLUTION UNIQUE VALUE PROPOSITION | UNFAIR ADVANTAGE CUSTOMER SEGMENTS
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Lean Canvas is adapted from The Business Model Canvas (http://www.businessmodelgeneration.com)

and is licensed under the Creative Commons Attribution-Share Alike 3.0 Un-ported License.

Figure 3-1. Lean Canvas




CustDev

Co3gaHue ctapTana — 3T0 LMKNuYeckas npoBepKa rmrnores

Mnote3a — 93TO MPEANnonoXeHue, KOTopoe MOXET OblTb MOATBEPXOEHO WK
OMNPOBEPIrHYTO.

«Ecnun mbl cgenaem X, To nony4nTtca Y».

«Ecnn pobaBum B CKpMNT npogak MHOPMaLMID O HaWKX KPYMHbIX NapTHEpaXxX, TO
KOHBEpCUA B cOernKy noBbicuTca Ha 20%».

«Ecnn nameHMm 3aronoBOK B MUCbME pPacCCbISikK, TO YBENUYMM OTKPbIBAEMOCTb
nmcem Ha 50%».

BaxHo, 4TobObl pesynsrat (Y) 3aaBrieHHoro gencteusi (X) MOXHO Oblfl0 OLEHUTb
KOJIMYECTBEHHO, B KOHKPETHbIX ednHuuax wuamepeHusa (B pybnsx, npoueHTax,
KIMKax, NOKyrnkax u T. N.). Takke BaXXHO B paMKax NPOBEPKN r'MnoTesbl coBepLuaTb
TONbKO 3asiBfieHHble OENCTBUS, TaK Kak tobble ONONTHUTENbHbIE N3MEHEHUSA MOTYT
NOBMNATb Ha pesysnbrar.



[1poBepka runotes. HADI Linkn

Anropntm opmMmMpoBaHNS N NPOBEPKM MMNOTE3

HYPOTHESIS ACTIONS
9 Bepo / aymaro, o Yro6bi 3TO
yTo... npoBepuTs, A

caenaio...
INSIGHTS (4 3) DATA

CCNn COBRAHHBIC AAHHbBIC
OKAXKYTCA X, rmnoTesa BERHA,
ec/im He X, rmnoresa He BepHa

.. C Uenblo cobparte
TAKUE-TO ACQHHbIE
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CustDev. Kak npoBepaATb rmnotesbl?

[MnoTe3a — 3TO B YEM Mbl HE YBEPEHbI N XOTUM MPOBEPUTL

CdopmMmupyunTe nepedeHsb rmnoTes

[TIpopaHXnpynte mnx

Boibepute 2-3 ana npoBepku

29



CustDev. Kak npoBepaATb rmnotesbl?

CdopmMunpymnTe rnepeyeHb rmnoTes n =>

30

[MpobnemHoe
WHTEpPBbLIO

BoigaBnsaem ecTtb
nn npobriema?

Onpegensem: Kak
KIMTMEHT ee
pellaeT?

Onpegensem UeHy
ee pelleHnsa ans
KNUeHTa

PeweHYeckoe
UHTEpPBbHIO

Onpepgensiem, rotos
NN KITMEHT KYNUTb
NPOAYKT C
npegnaraemou
dOYHKLMOHANbHOCTLIO

JKcnepTHoOeE
UHTEpPBbLIO

COop nepBUYHbIX
NaHHbIX, OCHOBAHHbIW
Ha onbITe, 3HAHUAX U
NHTYULMN SKCNEPTOB
B UCCrieayeMblIX
obnacTtax



Kak HanTu nrogen ans MHTepPBbIo

* Cemba, Apy3bAa, Konneru

* Apy3ba apysen

* [pynnbl B cOL, CeTAaAX

* baorrepbl

* KoHpepeHUUnn, npodeccuoHanbHble BbICTaBKK
* bupxn ppunaHca

* Tematnyeckme popymsl

byabTe KpeaTusHbI!



CustDev. lpobnemHoe MHTEPBLIO

OcHOBHbIe NpaBuna

1. Cdopmupyinte runotesbl 0 Nnpobneme LeneBon ayautopumn
2. CospganTte cueHapun/cKpunT UHTEPBLIO

a) HeT 3akpbITbiM BONpocam

6) HeT Bonpocam npo byayliee

B) He noknpgante npobrnemHyto obnacTb, He 0bcyxaanTe CBOu
NPOAYKT, ero doyHKLUNU UNu NnaHbl NO ero 3anycky |
3. MpoBegute 5 (B2B) /15 (B2C) UHTEPBLIO
4, O6obLWwmMTEe NOMyYeHHYI WHopMaLmio, chopMynmpyinTe | Crpocw wamy

Cs ¢ KIHEHTaM:
M NOATBEPANTH NPABOTY

MHCaNTbI N caenanTe BbiBOAbI =

JND,
&%
B
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Customer Development

Kakue sonpocbl 3apaBaTtb?



CustDev. lpobnemHoe MHTEPBLIO

[Tpumepbl BONPOCOB NpobneMHOro MHTEPBLIO

1. EcTb N y Bac ata npobnema

2. Korgpa BO3HMKana npobnema B NocnegHunm pas, Kak 4acTo OHa
BO3HUKAET

3. Kak pewanu npobrnemy, CKONbKO MNOTPaTUNM BPEMEHU, CKOSbKO
noTpaTunun geHer

4. Y10 ncnonb3oBanu anga peweHnsa npobremsoi

5. OTkyaa y3Hanu nHdopmaumio 06 3TnxX peLeHnax |
6. Kakmue BO3HMKNN TPYOHOCTU Npu peLleHnn npobremsol |
7. Y10 camoe BaxHoe nNpuM  peweHun ITon  nNpobnembl |
(CKOpOCTb/Ka4yecTBO, ApYyrme LEHHOCTN) | Crpocu mamy
8. Kakve pelueHus paccMmatpuBanu, OT Kakux oTKasanucb U novYemy S

9. C KeM coBeTyeTe NoroBopuUTb MO 3TON Teme? | .

32



[lomaluHee 3agaHue

v CdopmynupoBatb rurnoTessl O npobneme
Lleneson ayantopun

v/ CospaTtb cueHapuin/cKpUnT NHTEPBbLIO

v CdopmmpoBaTtb CNUCOK PECNOHAEHTOB




UTto penatb, Koraa BbisiBUIK npobnembl LIA™?

e dopmynupoBaTb peKsaMHble NpPeaNoXKeHuna

CermeHT-KaHan-odpdep



CeTb CTOMATONOrM4YECKUX KNMHUK B Mockee

aHbl NeYeHns NauneHToB B Halew
KITMHWKE NONy4YaioTCAa HWXe CpeagHnX UeH Ha PbiHKe
CTOMarTonorm4yeckux ycnyr Mocksab! ¥ NoamMockoBbA

CpasHuTb LeHbl Ha ycnyru

A

\

< a I
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L

45/5 S/5

SHpekc Google cnP NPOAOKTOPOB v [P



bonn n npobnembl LIA:

e KaK BbIACHUTb KaHa/bl NPOABUXKEHUSA U KpUTEPUN BblDOpa:

CermeHT-KaHan-oppep



Jobs To Be Done (paboTta ansg BbiNOnNHeHUS)

CyTb MeToAa:

MoTeHuManbHbIN Bawu npoayKT Balu KNMeHT, KOTopbIt TENepb MOXKET
rnokynaTtesnb [enaTtb NoTpsAcatoLLme BeLm

f f

JTlogn He nokynarT MPoAyKTbl, @ «HAHMMAKOT» UX ANSA BbINONHEHUS
onpeaeneHHbIX 3agad.
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Jobs To Be Done (pabota gns BbIMNOAHEHUSA)

MNonb3oBaTenb Xo4YeT roHATb IETOM ...a HEe CaM CKeNT C Kyuen
Ha CKeiTe B napke... pa3HbIX geTanemn

N— -

©0 — ?
MoaWnnH1KN @@ :: @

L0000 = 3 =t?=
@0 - @
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JTBD-nHTEPBbLIO ANA MapKeTuHra

[Tpurrep u KoHTeKcT]
1. Yem nonb3yeTtecb ANna peweHunsa 3agavmn/npobnemol X?
2. YTo npounsoLwno, Koraa snepsble 3ayManncb 06 MCNonb3oBaHUM AAHHOTO NpoAaykTa/ycnyrn?

[KaHanbl npoaak]

1. PaccKaxkute, rae u Kak nckanm?

2. Yem nonb3oBanmncChL?

3. K komy obpalanmcb 3a NOMOLLbHO?

4. ONULWwKTe NO Waram, Kak NpoBoANAN NOUCK C MOMEHTA, KOrJa Bnepsble 3alyMasiMCb O HOBOM
peLleHunn

[KpuTepuu sbibopal

1. Kakue ewe cnocobbl peweHna (anbTepHaTUBbI) paccMmaTpmuBaan?
2. [0 KaKMM KpuUTepuam cpaBHnBaAnN/BbibUpann?

3. Yem anbTepHaTMBHbIE peleHua bbiam xy»Ke BblIOpPaHHOro?

4. Kakow broarkeT 6b1s1 y Bac Ha NOKYMNKy?



LleneBasi ayautopus n obbem pbiHKa

Bonpocbi?



